
Brief overview
This discussion focuses on what business owners and their advisors need to know when planning for an ownership transition. It includes planning for a transaction in order to make the business more valuable and saleable as well as understanding what a transaction process looks like. 

General outline and learning objectives
· Chinook Capital Advisors overview
· M&A market update
· What is the current state of the M&A markets
· What’s driving activity and valuations
· What investor segments are the most active
· What you can control and not control and what you should be focused on as a business owner or advisor
· Transition options
· Internal transfer vs external sale
· When is the right time to sell a business and when should begin planning
· Preparing ahead of time for a transaction
· What does the process look like and how long does it take
· Building a team of professional advisors prior to the transaction
· What if there are multiple shareholders with different goals
· How are businesses valued
· Valuation methodologies 
· Proceeds analysis – what does the owner(s) get to take home
· What can business owners do to make their company more sellable
· As advisors, what can you be doing now to add value to your business owner clients
· Q & A

